
CONSTANT 
INNOVATION

CVA’s Electronic Signature Service.

As CVA strives to make it easier to perform grain 
transactions, we are excited to once again let our 
customers know that we are offering electronic 
signatures for documents using DocuSign.

May Beef Month
The beef industry strives for continuous 
improvement. Working to provide 
a quality, wholesome and nutritious 
product for consumers. 

A New Way Forward
The new charge is to find compatible 
hybrids—to the environment and to 
each other.

DOCUSIGN
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We believe that meaningful, productive change- solving problems- only comes by looking at challenges 
and opportunities from new angles & exercising curiosity.



“WITH MULTI-HYBRID 
CAPABILITY WE CAN 
AND SHOULD START 
MAKING CHOICES 
BASED ON MANY 
MORE DETAILED 

CHARACTERISTICS.”

Stay up to date with Central Valley Ag by visiting cvacoop.com.

Because it’s a favorite topic of mine. And I haven’t talked 

about her all spring. Eleanor. She’s been upgraded, 

friends. Eleanor now has multi-hybrid functionality.

A NEW 
WAY 
FORWARD

With the limitations of typical equipment, we probably get the right 

hybrid planted in the right soil about 50-70% of the time.  This, given 

the hours and hours you spend hand-wringing over the right selection. 

This, given the millions of dollars per year in training companies like CVA 

provide to enhance the matching of hybrid to environment.

The problem—or one of the problems—is that a field is a multitude of 

environments. We know this—we simply don’t have the technology to address 

it. And so we select and plant a hybrid that is the best approximate match for a 

majority of a field.

But that’s not good enough anymore. And the technology to boost us past this 

situation has arrived.

But it also ramps up a set of questions that, until now, we’ve only had to address 

perfunctorily. With the technology to actually make it happen, we suddenly 

need to get really good at what hybrid goes with what situation. And a multi-

hybrid prescription? That’s about as easy as solving two Rubik’s cubes at once.

I’m aware that that might sound like hyperbole, but in this new world, it is 

anything but. Without the technology to implement multi-hybrid prescriptions, 

we’ve made hybrid choices on the most basic of characteristics. Mostly yield 

potential, right? With multi-hybrid capability though, we can and should start 

making choices based on many more detailed characteristics, and here is where 

the challenge presents itself. In this new world, in addition to yield potential, 

we’ll be looking also at things like germination strength, early season vigor, leaf 

area index, dry down, standability, plant height, ear height, and etc.

The new charge is to find compatible hybrids—to the environment and to each 

other. We’re heading toward the e-Harmony of hybrids—looking to match 

hybrids on multiple dimensions.

To do this well, we’re going to need to do a lot of work. We’ll need to do multi-

hybrid trials. We’ll need to work with our seed partners. We’ll need to examine 

situations at the soil level to understand how those dynamics will impact our 

decisions. We’ll need to use every tool in our toolbox here—EC maps, imaging, 

normalized yield data —all sorts of cool tools that suddenly become not just 

cool, but vitally important.

Then, we utilize the MZB Tools platform to merge it all together. If we do it right, 

lightning strikes. Art meets science, and you won’t be able to tell one from the 

other.

And we’ve already started. On April 22, we planted the first multi-hybrid 

prescription in a demo site in Cuba, KS. While the world was marching for 

science, we were applying it. And even though we’d been planning the day for 

a while, the execution was still awesome, in the true sense of the word. Because 

it was the day that multi-hybrid capability at Central Valley Ag became more 

than theory.

Mike Zwingman CVA Agronomy R&D Manager

Look for Mike’s Reachout article & video every Monday at cvacoop.com.
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Please Join us for an EXCLUSIVE Central Valley Ag event to learn about new 
practices in a constantly changing industry! Listen to industry leading experts 
in our NEW format at our NEW Central Valley Ag locations. 

FOR MORE INFORMATION AND TO REGISTER VISIT 
CVACOOP.COM/REGISTER 

AUGUST 3 • BELLWOOD, NEBRASKA
AUGUST 8 • CUBA, KANSAS

AUGUST 10 • RANDOLPH, NEBRASKA



Our proud partners work with us to provide the best products to meet your livestock needs.

® ® ®

THANK YOU TO ALL OF OUR BEEF PRODUCERS, AS AN INDUSTRY 
YOU CONTINUE TO PROVIDE A QUALITY WHOLESOME AND 

NUTRITIOUS PRODUCT THAT WE CAN ALL ENJOY 
 NORM LEFFLER, CVA BEEF FEED SALES

Arlington, NE - Earlier in March you likely read 

about the devastating fires that torched hundreds 

of thousands of acres across Kansas, Colorado, 

Oklahoma and Texas. These fires left many 

ranchers devastated and in shock as they tallied 

the loss of livestock, fencing, feed, homes and in 

some cases even the lives of those who made their 

living working cattle. The agricultural community 

immediately responded bringing hands to help 

clean up and resources to start replacing what was 

lost. Central Valley Ag was proud to play a small 

role in helping assist those in need. CVA donated 

the truck and trailer and provided transportation 

of the Dehy alfalfa cubes and pellets from Dehy 

Alfalfa Mills in Arlington, Nebraska to Pratt Feeders 

LLC in Ashland, Kansas. The feed delivered will be 

distributed to those in need in the area surrounding 

Ashland. Kansas will likely need years to recover 

from this devastation, as the fires were the largest in 

state history. If you would like to read the full write-

up on the Dehy Alfalfa Mills donations, visit www.

fremonttribune.com or find the link on CVA’s Social 

Media sites.

Norm Leffler, CVA Beef Feed Sales Purina

Detailed information on helping provide 
Fire Relief for each state can be found on 
the NCBA website
www.beefusa.org/firereliefresources.aspx

PLANNING
AHEAD

AG 
COMMUNITY 
RESPONDS 
AFTER 
WILDFIRES

Like other aspects of the agricultural 

industry, the beef industry strives for 

continuous improvement. Working to 

provide a quality, wholesome and nutritious 

product for consumers. 

There are many little things we can do to 

increase performance and animal comfort, 

especially when dealing with Mother Natures 

unpredictable patterns. First things first, we 

can always provide fresh, clean water for our 

livestock. Many times during the busy season 

water tanks do not take primary focus, and this 

can become a problem if it limits water intake for 

your livestock.

Another thing you should always be doing to 

improve your cattle comfort and performance is 

bunk management and ration design.

As we ease into summer, flies will become an 

issue. There are many options for fly control 

products; whether it’s spray, bait or feed thru. 

Many of these are effective, and often it often 

takes multiple products to gain control. Clean 

pens will also help minimize flies and provide a 

stress-free area for rest.

Planning ahead and developing a strategy 

to prevent discomfort in your livestock will 

pay-off. Another thing to be prepared for is 

summer heat. Ensure there are shady areas for 

rest, and always having extra water available. 

There are also heat control products for your 

consideration.

Want to know more about fly and heat control 

products? Contact your local Central Valley Ag 

feed specialist. To view a full list of CVA feed mill 

and retail locations, visit www.cvacoop.com.

By doing the little things well, you will minimize 

the possibility of small issues becoming bigger 

problems in your herd.

CVA BEEF

Left to Right - Bill Rhea Sr., Robert Bass Dirks III 

(CVA Driver), and Billy Rhea.



Stay up to date with Central Valley Ag by visiting cvacoop.com.
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As CVA strives to make it easier to perform 

grain transactions, we are excited to once 

again let our customers know that we are 

offering electronic signatures for documents 

using DocuSign.

What is DocuSign?

Secured website that allows customers to 

electronically sign any contracts or required 

business documents using email. Signing the 

documents using DocuSign will improve the 

process by allowing customers to easily review, 

sign and submit documents. Every customer uses 

a secure login and password for their documents. 

DocuSign also provides secure storage for all your 

documents for 7 years.

How does the process work?

After you have signed up, grain employees will 

send your documents to you via email. When 

you receive the email, DocuSign will walk you 

through reviewing and signing the document. 

Documents can be signed on a computer, tablet or 

phone. Email reminders will be sent to you until the 

documents are signed but the electronic signature 

option will expire after 10 days. Once all required 

signatures are collected you will receive an email 

with the completed copy for your records. 

How can customers sign up?

Option 1: Go to http://www.cvacoop.

com/resources/docusign/ to download the 

authorization form and return to your local 

ProEdge representative.

Option 2: Contact your local ProEdge 

representative to complete the authorization form.

I would encourage you to consider this option as a 

much easier and convenient way to sign documents 

with CVA.  Thank you again for allowing us to 

continue to earn your business and have a safe 

growing season!

Utilizing CVA’s electronic signature service will save you time, enhance your productivity and 
improve your security. Visit www.cvacoop.com/resources/docusign to sign-up today!

DOCUSIGN

Matt Ashton, SVP Grain



ADVANTAGES OF THE PROGRAM

The 2017 Propane Farm Incentive Program has kicked off recently and is now accepting applications, 

helping you save big on new propane-powered ag equipment. Because Propane-powered ag equipment 

runs more efficiently, lowers your fuel costs, cuts down on maintenance, and reduces greenhouse gas 

emissions – the incentives aren’t the only way you’re saving. In the end, propane-powered equipment 

makes a big impact on your operation’s bottom line. To see a full list of qualifying equipment ranging from 

industrial engines to crop dryers and more, visit: 

http://www.propane.com/farmincentive/ If you are interested in discovering what you can 

save on your farm, contact your CVA Energy representative and we will help you through the application 

process.

Central Valley Ag’s Energy Division is 
happy to bring you the latest incentives 
for your operation by working with the 
Propane Education and Research Council.

PROPANE  
FARM 
INCENTIVE 
PROGRAM

Need Energy Services? Fill out the form at cvacoop.

com and someone from our Energy Department will 

contact you. http://www.cvacoop.com/energy/
request-energy-services/

If you would rather speak to someone in person call: 

888.636.3835 or email energy@cvacoop.com.

WEST POINT Super E10, Nolead & Clear Diesel

HOOPER Super E10, Nolead, Clear Diesel & Dyed Diesel

SNYDER Super E10, Clear Diesel & Dyed Diesel

WISNER E-10, Nolead & Roadmaster Clear Diesel

GARLAND E-10 & Roadmaster Clear Diesel

DON’T HAVE A 
CARDROL CARD? 
GET YOURS TODAY!
CALL: 888.636.3835

EMAIL: energy@cvacoop.com

Request Energy 

Services Online 

at cvacoop.com

TO VIEW A FULL LIST OF CENTRAL VALLEY AG CARDTROL LOCATIONS, VISIT 
CVACOOP.COM AND CLICK THE ENERGY TAB.

Need Energy Services? Make your 
request online today!

FUEL PUMP 
UPGRADES
NEW PUMPS, NEW SYSTEMS & NOW 
ACCEPTING MAJOR CREDIT CARDS!

Jeff Ingalls, SVP Energy



TEAMWORK. CUSTOMER SERVICE.
PERFORMANCE FOCUSED. 

THIS IS YOUR COOP.
#WEARECVA

Visit cvacoop.com to watch the latest WE ARE CVA video featuring our Monroe, NE location.



Stay up to date with Central Valley Ag by visiting cvacoop.com.

cvacoop.com

Less wait, less time in line and quicker turn 

around from the treater keeps customers happy 

and planters rolling in the fields. 

Tilden is currently in its second planting season after 

the project reaching completion in April of 2016. A 

new 80x120’ Sentinel building for storage and the 

new treatment system has helped push out approxi-

mately 28,000 units of soybeans sold at this location, 

most of which were treated soybeans. The new 

building also allows for storage of corn units, with the 

ability to easily store around 9,000 units.

Monroe is in its first season of appreciating their new 

assets. Over the winter a 60x100’ seed treatment 

building was attached to the existing shop in Monroe. 

Along with the building, the seed treater got an up-

grade, and a Bayer On Demand Treater was installed. 

New KSI Conveyors and auto batch technology tie 

everything together to create an efficient system that 

was completed shortly before the spring rush.

Rob Stevens, CVA Field Sales Agronomist out of Hum-

phrey, NE thinks that these additions have benefitted 

not only their designated locations but their regions. 

“The new seed treater and treatment shed (in Monroe) 

have been a great addition to our Region; we can now 

treat and load beans 2-3 times faster than we had 

been able to do in the past.” Adding that, “the building 

lets us get beans treated and moved around on days 

when it’s raining, and we’re not able to be in the field, 

which allows us to be available when planting condi-

tions are ideal. Also, the Bayer On Demand Treater 

does a great job, and every bean has a polished 

uniformed treatment.”

Over the past two years, Central Valley Ag has invested in its seed division by updating assets in Monroe and Tilden, 
Nebraska. These additions have significantly helped the efficiency in which these locations operate. 

SEED ASSET 
UPGRADES

M O N R O E

T I L D E N
80x120’ Sentinel Building

Upgraded Seed Treater

New Bayer On Demand Seed Treater

KSI Conveyors & Auto Batch Technology

60x100’ Seed Treatment Building

Upgraded Seed Treater

New Bayer On Demand Seed Treater

KSI Conveyors and Auto Batch Technology

2 Additional Seed Tanks



The following options are available with your account:

• Logout
• Account Information
• Maintain My Account
• Proof of Yield
• Prepaid/Booking Contracts
• Volume Statements
• Grain Balances

Choose one of the options and the select the account you wish to view from 
the drop down box, by “select a customer account”. 

ACCOUNT INFORMATION
The first screen will show your last statement and balance, last payment 
and amount, and current balance along with the start and end dates for 
your transactions and an aging. It will default to the start date of the last 
statement and the end date of the last transaction updated to your account. 
Click on “Get Transactions” to display the tickets for this date range. You 
can also change the date range and see tickets from history. Once the 
transactions are displayed you will see the date, branch, invoice number, 
description, quantity, UOM, price and amount, as well as invoice total and 
balance. You can print an individual invoice, all invoices or the statement 
you have displayed. 

PROOF OF YIELD
This will print a single line proof of yield for the customer account showing 
the inbound grain tickets as they come across the scale. This can also be 
printed by business units and sent to FSA for LDP or used for your crop 
insurance records. 

VOLUME STATEMENT 
You can get a volume statement of business done by choosing or entering 
the start and end date then “Get Statements”. This would be for transactions 
posted to your AR statement or grain sold and bought for those dates.

GRAIN BALANCES
This will display any current grain balances for the customer account you 
have selected. It will show the balances in position by branches. If you 
brought grain in, it will go into an open store position until you sell it or 
move it to another position, such as grain bank. You can click on the “ticket” 
and see the load detail, business units, display factors, display dollars, 
and display references. The factors legend will explain what the 2 letter 
abbreviation means for each factor on the ticket. Your open grain contracts 
will be displayed on the initial screen, but once grain has been settled and 
applied to the contracts they will no longer display.

Did you know that you can access your CVA account information 

online? Visit cvacoop.com, and click on the custom login link on the 

homepage. 

PATRON ACCESS

STEP 3
You will then receive an email from webserve@
patron.cvacoop.com to notify you that your 
application has been received. After the account 
information has been reviewed and verified you 
will receive a second email to notify you that 
your account has been activated. Once you 
have received the email you can go back to the 
website and login to your account.

STEP 2 
If you are a new user select “New Account 
Request.” Fill out the form and at the bottom of 
the form click on “Apply for an account”. If all the 
required fields are complete, you will receive an 
“Application submitted” response.

STEP 1
Choose which patron access site you would like 
to access.

Peggy Hopwood
SVP Member Services
402.362.8431 | peggy.hopwood@cvacoop.com

STEP BY STEP



AVOIDING THE 
SAME MISTAKE
Now is the time for us to do a bit of forensic work for the 

year. The beauty of evaluating your stand now is we can 

identify what the problem is, and how to fix it for the future.

Sometimes, I feel a bit like a broken record. It seems like I tout the same 

point to you again and again. But when I do, there’s a reason for it. 

And, inevitably, the reason is, that it’s imperative from an agronomic 

standpoint. As we get this crop out of the ground and begin to do stand 

counts, I want to challenge you to look deeper than just the number of 

plants that you have in the field.

If you are a regular reader of Mike’s Reachout blog, then you are familiar with the 

term Net Effective Stand Percentage, or NESP. I am not going to rehash it today, 

but in short, it is the percentage of viable plants that you have after you remove 

doubles, skips, and late emerges from your target population. Agronomically, this 

number is hugely important in decision factor throughout the season, and that is 

a topic for another time and place. But just as important, and often overlooked 

is what it says about our planter performance. A few weeks ago, I talked about 

these same issues from a preparation standpoint, but today, I want to look at them 

again from an evaluation aspect. 

So let’s start with the easiest one, our spacing quality. If we are seeing seeds that 

are unevenly spaced, what that usually means is that you have seed bouncing 

down the seed tube instead of sliding down it. Every time a seed bounces, we 

lose about 1 inch of spacing quality. There are a few ways we can improve this 

problem. First, we can slow down to improve the row units ride quality. If you 

are someone who plants faster than 5.5 mph, I am talking to you. But if you 

are a slower planter, then the next thing we need to look at is your downforce 

system. Springs bounce more than airbags, and airbags more than hydraulics. If 

spacing quality is a consistent issue in your stand, we may need to evaluate your 

downforce system to look at what kind of economic gains we can realistically 

expect. Finally, there is always technology like speed tubes that will deliver our 

seed to the furrow directly where we want it. Using them should eliminate issues in 

spacing. But remember, if you planted in wet conditions, and used a seed firmer, 

that could also be the culprit of poor spacing.

Skips and doubles are fairly easy to figure out, either you have a seed size that 

didn’t work well with your meter, which will be indicated if the issue is consistent 

everywhere in an area, or went away with a hybrid change. Our other culprit is 

the meter itself, and it can be split into two areas, seed treatments, and coatings, 

or meter performance. Again, if we see the problem stay with one row, or the 

consistency of the problem stay consistent with the row number, that is a meter 

problem, one we need to identify with meter testing. Seldom do we think to do 

it, but testing and repairing your meters after planting and before storage is a 

better option than waiting for spring. It is one less headache next year and ensures 

proper storage this winter. But if our skips and doubles are consistent across 

the planter, we may be looking at the need for more talc, graphite, or a seed 

treatment that doesn’t work well with your planter.

And so, as we reach this milestone in the season, now is the time for us to do a bit 

of forensic work for the year. Yes, it’s hard to do everything right in the rush of the 

planting season. It’s easy to make the same mistakes again next year. The beauty 

of evaluating your stand now is we can identify what the problem is, and how to 

fix it for the future. I encourage you to work with your ACS specialist or FSA to take 

these steps now, because we have time to evaluate the financials or all of your 

options and make the best plan we can for next year.

Keith Byerly CVA ACS Manager

Look for Keith’s Precision Focus article & video every Thursday at cvacoop.com.



A special edition of the newsletter was distributed to CVA voting 
members on May 15, 2017.

Both Farmway and CVA place a heavy emphasis on bringing value to their customers/members. 

Both cooperatives feel that combining resources will offer an opportunity to increase the value for 

their respective members and allow them to better serve their markets. The agriculture market is 

shrinking via consolidations of not only providers (Monsanto & Bayer; ChemChina & Syngenta; 

Agrium/CPS & Potash Corp.) but producers as well. These consolidations are a result of the overall 

tightening of the agricultural market. The goal is to be proactive in regards to the changing market 

and create a stronger cooperative that can continue to provide the service, technology, access to 

markets and talent needed to remain competitive and valued in the eyes of our member-customers.

Why would Farmway and Central Valley Ag Consider Unification?

CVA FARMWAY 
UNIFICATION

CVA was a proud Premier True Blue partner of Nebraska 

FFA, & we were equally proud to support and participate 

in the 89th Nebraska FFA Convention. CVA employees 

worked a booth at the career fair, helped judge events, 

handed out awards, and attend a variety of events 

throughout the convention.

I Believe in the 

Future of Ag

READ MORE IN THE 
SPECIAL EDITION 

NEWSLETTER OR BY 
VISITING 

CVACOOP.COM

Support Your Local FFA Chapter by 
visiting neffafoundation.org.

CVA HIRES 28 
INTERNS FOR 
THE SUMMER

Special Edition

®

Central Valley Ag has hired on 28 interns for the Summer. 

The interns began their experience with orientation on 

May 19, 2017 at the York Headquarters. These interns 

will work at CVA locations in Nebraska, Kansas and Iowa 

throughout the summer.



NAME
ADDRESS
CITY, STATE ZIP

Stay up to date with Central Valley Ag by visiting cvacoop.com.

2803 N Nebraska Ave. 
York, NE 68467

April 5, 2017

To the Board of Directors, Management, Employees, and Member 
Owners of Central Valley Ag Cooperative:

I am thrilled to have received the redemption of my 65 year old 
age related equity, but I am equally thrilled that the evolution of our 
cooperative brought about by the service of many dedicated board 
members, managers, and all the employee group through the continued 
support of the membership, has resulted in a cooperative that can 
meet the needs of the past, present, and hopefully future members in 
a financially healthy and responsible way!  I am very proud of our 
cooperative!  Thanks for the dedication! - Roland From

Roland has retired and now lives in Lincoln. Prior to retirement he farmed 
in Butler county and served on the board of directors.

EQUITY 
REDEMPTION

CVA Headquarters

cvacoop.com

Telephone:  888.343.0323
Address: 2803 N Nebraska Ave. York, NE 68467
E-mail: info@cvacoop.com

CVA is your information partner, we are committed to increasing both the productivity and profitabiliy of your operation.

Committed to providing you with solutions that will help profit your operation, CVA is here for you. If you have any questions, please contact us. You can also find a 
multitude of resources on our website, www.cvacoop.com. Thank you again for your patronage.

QUESTIONS? CONCERNS? Contact Us!




